Interested in purchasing a new
home? Financial Center Federal
GUIDES :Zl:edlt Union wants to help make

e home buying process as simple
and easy as possible. Buying a home is one of the
most exciting events in your life and it is also likely
to be the most expensive purchase that you will ever
make. These steps will help guide you in the process
of buying a new home.

1. Are you ready to be a homeowner?
a. Have you saved enough money for a down payment? Typically
lenders expect borrowers to have 3% to 20% of the purchase price
as a down payment.

b. Doyou have steady employment and income to support the
monthly payments?
¢. What is the monthly payment you can afford? Use our financial
calmtntms to calculate estimates on a monthly payment,
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d. Keep your payments affordable—just because you are approved
for a certain amount, doesn't mean you have to spend that much.
Only you know what your budget can handle.

3. Shopping for a House

a. Find a real estate agent—interview several real estate agents
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You are now armed with the tools you need to to have a successful home buying

experience. Financial Center looks forward to helpingyou with this process.




the loan, paying the realtor fees, and a quick move in date.

e. Make sure to include an inspection for the home. Hire a
reputable home inspector and be prepared to go with them to
inspect the entire home, including the roof, plumbing, electrical,
furnace, and air conditioning units. The inspector’s job is to find
things wrong with the house and make you aware of them. If there
is something discovered in the inspection, you can negotiate to
have the seller fix it or the costs of repairs can come out of the
purchase agreement. The home inspection can save you a lot of
money and heartache.

4.The Loan Process
a. Submitting your documents- once you have a signed purchase
agreement submit the purchase agreement, your last 2 years tax
returns, recent paystubs, and homeowner insurance information to
your Financial Center Federal Credit Union Loan officer. They will
submit those items to the mortgage processor for you.

b. Processing your loan— the mortgage processor will work on
your loan application. They will work on things like the appraisal,
title work, and more. Once the Loan is final approved, you will be
notified of the great news.
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d. Ask the closing agent about filing a Homestead Exemption—a
homestead exemption allows you to reduce the amount of real
estate taxes you may pay each year. This can be a big cost savings
each year for you. This is a form you will have to file yourself.

e. You have signed the papers- what is next? Congratulations you
are the now the owner of a new home. Get your keys and go visit
your new home!

6. After you have purchased your home

a. Move In—welcome to your home. It's time to enjoy being a
homeowner.

b. Have the locks changed—you may want to have the locks

a key to your new home.
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You are now armed with the tools you need to to have a successful home buying

experience. Financial Center looks forward to helping you with this |process.
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Buying a brand new car is an exciting
experience; however it can also be stressful.
Crane Federal Credit Union is here to help you
G U I D ES through the new car buying process and provide
some helpful steps to make the experience as

simple and easy as possible.

1. Shop at the Right Time

First, try to anticipate the need for a car and begin looking before anything
happens toyour current vehicle. Being rushed or desperate to buy a new car
could lead to poor decisions and not obtaining the best deal. A great time to
purchase a new vehicle is later in the year because dealers are anxious to sell
any of thatyear’s remaining vehicles still on the lot. There are usually annual
clearance sales in the fall and early winter when the older models are sold
off at discounted prices. Mondays, Tuesdays and Wednesdays are typically
less busy at dealerships so they may offer a better deal on one of those days
to get avehicle sold. Also, watch for incentives. Many automakers provide
incentives to dealerships and consumers on new vehicles. Some incentives
can be worth thousands of dollars off the price tag. If you're considering the
purchase of one of two similar vehicles, you can use the incentives of one
automaker in your sales negotiation with another
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4. Dealership Experience

Don't be intimidated by the dealership experience. Salespeople are human just
like anyone else and they're trying to make a living. You can put yourself in the
best purchasing position by doing the following:

o Be informed about what you want to buy.

 Know how much you're willing to pay for the car

» f you are financing, have your credit union pre-approval in hand when you
walkiin the door. Thiswill make the negotiation and final paperwork process
much easier

5. Trading in Your Old Car
Know exactly what your trade-in isworth prior tovisiting a dealership. You can
find information on trade-in values using sites like the National Automobile
Dealers A ssociation bww.nadaguides.com) or Kelley Blue Book (www.kbb.
- com}. Discuss the possibility of a trade-in only after you have negotiated the
v for your new car. You may want to consider taking your
- iathe highest trade-invalue.
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Are You Ready?

You are now armed with the tools you need to make a smart purchase and Crane Federal
Credit Union is here for you every step of the way.
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Used cars are becoming the vehicle of choice.
While the prices are usually lower than new
vehicles, the buying process can be somewhat
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1. Knowwhat you can Afford

Before considering the purchase of a used car, decide the amount you are
willing to spend. If you're taking out a loan, Crane Federal Credit Union can
help you calculate your maximum loan and monthly payment amount that
won't put a strain on your budget and discuss different loan options soyou
have a financial planin place before buying. There are financial calculators
available online at www.cranecu.org/resourcesfinancial-calculators to help
you estimate a monthly payment. Don't forget to consider the costs of tax,
title, registration and insurance on the vehicle.

2. Know what you want to Buy

Figuring out how muchyou want to spend is the easy part. Now you have to
determine the vehicle that's right foryou. Itisimportant to knowwhat type
of vehicle you want to purchase, including any special extras. You should
detetmme how the type of vehicle fits intoyour needs and how much mileage
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Are You Ready?

You are now armed with the tools you need to make a smart purchaseand Crane Federal
Credit Union is here for you every step of the way.
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Finding the credit card that s right for

you depends a great deal on how you
G U | D ES intend to use the card. Do you intend to
pay the bill in full every month? Are you planning to carry a
balance? Do you have other credit cards debt to consolidate
onto one card? Doyou plan to use your card for everyday
purchases or is it only for emergencies? Here are some
things you need to know to help you choose the card that is
appropriate for you and your spending habits.
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Credit Card Types

Store Credit Card

Many retailers issue store credit cards that may only be used to purchase
merchandise within that store or on that store's website. Having a store credit
card may entitle the cardholder to special discounts, promations, and rewards
programs. Generally, store credit cards camy a much higher interest rate than
traditional non-retail credit cards.

Secured Credit Card

Designed for consumers who are trying to establish credit or rebuild credit,
this type of card is secured by a savings account atyour financial institution.
The limit of the card is based on both previous credit history and the amount
deposited in the account.

Basic Credit Cards

Basic credit cards allow consumers to purchase goods or services on credit.
Cardholders receive one monthly bill that consolidates all of their purchases
and are required to make a pre-defined minimum payment by the due date

specified on the bill /

Rewards Credit Cards

These cards have the same features aldfnctmahy as the basic credit card.
Additionally, cardholders eam rewards such as merchandise, cash rebates, or
air miles with each use of their card.

Premier Credit Cards

Premier cards offer fiabes e haveadditmalfeatmeshke

offer re
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Understanding Rates

Introductory Pricing: Many credit cards offer much lower interest rates for
a period of time when the card is opened. These rates may bevery attractive
when making a large purchase as they allow for payments to be spread out
over 3 longer period of time with a minimal interest rate. Consumers should
always read and understand the terms of the introductory rate as the interest
rate on the credit card may rise sharply when the introductory rate expires.
Cardholders will realize the most benefit from an introductory rate if the full
balance on the card is paid-off prior to expiration of the introductory rate.

Purchase Rate: A purchase rate is the interest rate charged on regular
purchases put on a credit card. Typically, it s higher than the introductory rate
and lower that the cash advance rate of the card. Consumers who intend to
carmy a balance on their credit cards should look for cards with lower purchase
rates.

Balance Transfer Rate: This is the interest rate assigned to balances that
are transferred from other credit cards. Many cards offer promotional balance
transfer rates for a certain period of time. These allow cardholders to take
advantage of lower rates and pay-off outstanding credit card debt sooner.
Aswith introductory rates, consumers should understand the terms of the
balance transfer rate as the interest rate on the credit card may rise sharply
when the rate expires. Cardholders will realize the most benefit from a low
balance transfer rate when the balance is paid-off prior to expiration of the
promotional rate.

Cash Advance Rate: This is the interest rate assigned to balances that result
when a consumer uses a credit card to draw money from an ATM, through a
comvenience check, or at a bank teller window. Generally, interest begins
immediately and at a much higher rate than purchases. Cash advances should
be used only when the consumer has exhausted other, less costly options.

Penalty Pricing Rate: Some credit card issuers charge avery high interest
ratewhen the cardholder fails to comply with the terms and conditions of the
credit card. Most frequently, this rate is triggered when the cardholder is late
in making monthly payments. In most cases, the rate can be lowered once the
cardholder makes six consecutive on-time payments.
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Are You Ready?

To find the Elfcu credit card that is right for you, contact a Consumer Loan Speuabst,,,‘

Consumer Loan Hotline: 317.555.5555




Understanding Fees Using a Credit Card Wisely

Annual Fee: While not as common as it once was, some credit card issuers « Read and understand the terms of your credit card agreement

charge a yearly fee for the use of their credit card. This is a separate fee from

interest rate on purchases. These fees are most commonly found on secured o Know your spending habits and choose the card that s the right fit for you
cards or specialty rewards cards.

o Make more than the specified minimum payment each month
Balance Transfer Fee: A balance transfer fee is the cost to the cardholder to

transfer balances from one account to another. This fee ranges from 1 percent o pay-off card balances prior to the expiration of introductory or promotional

to 5 percent of the balance amount being transferred and is in addition to interest rates

the interest rate charged on the balance transfer. Always read the details of

balance transfer offers as this fee will vary among credit card issuers. o Don't use your credit card to make purchases that you really can't afford
Cash Advance Fee: A cash advance fee is the cost to the consumer forad- o Reyiew your credit card statement in detail each month. Communicate with

vancing funds from their credit card either through an ATM, convenience check  your credit card company immediately if you disagree with a transaction on
or ata bank's teller window. The fee is a percentage of the amount withdrawn,  yoy statement.

usually with @ minimum dollar amount charged for smaller transactions.
Finance charges typically accrue from the date of the advance.

Late Payment Fee: A late payment fee is assessed to a cardholder who
misses paying at least the minimum payment due by the payment due date.
Late payments may affect your credit history negatively, even if your entire
outstanding balance is later paid in full. Occasional late fees are capped at
$25 under federal regulations.
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Are You Ready?

To find the Elfcu credit card that is right for you, contact a Consumer.Loan Specialist..
Consumer Loan Hotline: 317.555.5555
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credit score.

Your credit report lists what types of credit you use, the length of
time your accounts have been open, and if you paid your bills on
time. Your credit score is a calculation of variables based on your
credit report. The credit score influences the way credit will be
extended to you. It summarizes your credit risk based on a snap
shot of your credit report. Whetheryou are in the market for a
credit card, car loan or a mortgage, your credit score will determine
whether or not you are approved for a loan and what interest rate
and term you will receive. Understanding your credit score can help
you with your overall financial wealth.

There are two main pieces to the
puzzle, your credit report and your

The FICO (Fair Isaac and Company) score is the standard credit
score in the United Sates that is used in more than 90% of lending
decisions. The FICO credit scores range from 300 to 850. A better
credit score means better financial options for you. You can get a
loan faster, more terms are extended to you and you receive lower
interest rates which saves you money. You can retrieve your FICO
score from three major cregitss
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Sowhat information is in my credit report?

Personal information-name, address, social security number, date
of birth, etc.

Accounts-Type of account (credit card, auto loan, mortgage, etc.)
date you opened the account, credit limit or loan amount, account
balance and your payment history. Lenders will report delinquency
information as well as payments made on time.

Inquiries-When you apply for a loan you authorize that lender to
requesta copy of your credit report, this results in an inquiry. This
will include a list of lenders who have accessed your credit report
within the last 24 months.

How is my Credit Score Calculated?

Payment History- This includes on-time payments and
delinquencies. On-time Payments are critical to a healthy credit
bureau score. If you have had late payments in the past get back
on track because the longer you pay your bills on time, the better
your score will become. Current delinquency carries b times the
weight of past delinquency.
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Major detriments to a credit score include:

Bankruptcy-250 points lost

es-150 points lost

sions and Judements-100 points lost
ents and Tax Liens-75-100 points lost
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Are You Ready?

You are now armed with the tools you need to make smart spending and borrowing

decisions and 3 Rivers is here for you every step of the way.




Amount Owed)/ Capacity-

This is the amount available to you versus the amount owed on a

loan or that is available for you to borrow against.

Limit on Credit Card Balance Available  Used
$10,000 $3,000 70% 30%

The ideal percentage for balance to credit limit on revolving lines

to obtain the premium credit score is 26%-30%. It is estimated for

every percentage point used over this amount will decrease your

credit score by 1 point.

In some cases if you are just starting to establish credit having

a small balance without missing a payment shows that you are

managing credit responsibly and maybe slightly better than

carrying no balance at all.

Length of History
Your credit score looks at the age of your oldest accounts, the age
of your newest account and the aysss
This is why you may have hg
as this could shorten yo
long it has been since y,
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New Credit
People today are applying for Crs -
before. New credit trade lines are an accumulation of credit
inquiries. Inquiries are indicators of people/companies who have

pulled your credit report to determine your “credit worthiness.” Not

allinquiries are created equally; there are voluntary inquiri (
involuntary inquiries. Voluntary Inquiries are a list of - 1
in the past 24 months and scoring is from the last 12 me y ——

inquiries. Each inquiry is about 5 points and “like inquiries” c
as 1 inquiry. So if you are auto shopping do all rate shop i
one time instead of over a length of i
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Are You Ready?

You are now armed with the tools you need to make smart spending and borrowing

Types of Credit

There are 3 types of credit lines: Revolving, Installment and Real
Estate. The score will consider all of these to show you can manage
each type; however it is not necessary to have all types. Revolving
is like bad cholesterol. It's ok to have in moderation but you don't
want to build a diet around it. These included unsecured term
loans, lines of credit and credit cards. These are higher interest
rates as usually they are higher risk for lenders since there is no
collateral. Installment is like good cholesterol. It provides great
benefits in credit building as they are low to moderate risk since
many are titled goods like auto loans so the interest rates are
lower than revolving loans. Real Estate loans are the most watched
trade line on the bureau. They are low to moderate rates. These
include mortgage loans and home equity loans.

Remember your credit report and score are like your job résumé,
they tell what you've done financially and how you've managed
those financials. How you have managed your financials in the past
does not have to determine your future. You can build your credit
score up over time by following good borrowing practices and
paying your existing debt down and on time. At 3Rivers we are here
to help you reach your financial goals.
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decisions and 3 Rivers is here for you every step of the way.



